
High I’m not a real doctor, I’m an Avatar from the law office of Daniel Horowitz.  But that fits
actually because I'm here to talk about investments that are not real but seem to be.The Horowitz
office represents doctors and we are publishing this video because we have seen a lot of really
smart physicians get burned in bad investment deals.   We have titled this video:The Doctor's
Blind Spot: Why High Earners Are Often Low-Yield InvestorsHere is how we see it.In the
operating room, a physician’s precision is unmatched. They spend decades mastering complex
biological systems, making life-or-death decisions with calm authority. Yet, when it comes to the
"ecosystem" of their own bank accounts, that same authority can become a liability.There is a
documented, recurring irony in the financial world that pertains to doctors.The people most
capable of saving lives are often the most vulnerable to losing their shirts. From "exclusive" real
estate syndications, medical corporations where doctors are figureheads doctors are perennial
targets for investment schemes.Understanding why this happens isn’t just about protecting your
capital; it’s about recognizing the psychological and structural traps that come with a medical
degree.First we look at the trust issue which Daniel Horowitz calls the Weaponization of
Trust.One of the most dangerous places for a doctor's finances isn't a shady back alley—it’s the
physician’s lounge.Affinity fraud occurs when a scammer targets a specific group by leveraging
their membership in that medical community of trust.Because doctors are busy and tend to trust
their peers, a referral from a colleague carries immense weight. Fraudsters know that if they can
get one respected Chief of Surgery to invest, the rest of the department will often follow suit
without performing due diligence.Bottom line is that business is business and there are very few
special deals just because someone knows you or wants to help you or is greatful to
you.Remember this.  Real friends in business do operate on trust but they also operate on
numbers.  The numbers have to work and proof of concept, proof of the actual business model
are items of mathematics and analysis not friendship.Trap number tow are "Physician-only" deals
or private placements.Many doctors qualify as Accredited Investors early in their careers and this
status allows them to bypass SEC protections meant for the general public. This effectively
"gives doctors enough rope to hang themselves" in unregulated, high-risk private deals.A product
may look great on paper but you are not buying the product or the deal. You are investing in a
company.  We have seen doctors invest in a drug under development believing that they were
buying 10% of the overall company.  In fact what our doctor really bought was 10% of the
company which was then shopping for an equity partner who would fund the drug trials.The cost
of drug trials is far greater than the cost of developing a chemical formula that may or may not
pass FDA scrutiny.  The equity partners who funded the Phase one trials took 90% of the
company leaving our doctor with 10% of the remaining 10% or in effect 1% of the overall
company.If the drug passed the phase one safety check, the real expense for phase two and three
trials would have reduced his ownership to a fraction of 1%.  Not a good deal for the
doctor.Another danger is the Intelligence Paradox.  Doctors can have Overconfidence in their
intellectual abilities and forget that real investment skills take years to develop.  And we remind
our doctors that investment intelligence is just as rare and valuable as medical intelligence.Also,
financial skills take time to develop.  Medical school is an exhausting marathon of science and
clinical practice, leaving virtually no room for financial literacy. Doctors often graduate with a
"Financial IQ" that doesn't match their "Medical IQ."This creates a dangerous gap.  Doctors think
that they are weighing all the variables but they are not.  There are hidden pools of stock trades
that are not seen by the public.  There are personal relationships exploited by financial experts
that are built over years of friendships and deal making that doctors are not privy to.Remember



that business is competition and you are not competing with the "kids in college" who partied
while you studied.  What you see on CNBC or Bloomberg is often orchestrated. Tips are "leaked"
to support moves in black pools of money that you do not see in the stock reports or when you
google a stock or investment.Now don’t think that we don’t believe in business, investing and
reasonable risk taking.  Our warning in this video is simply this ..........  Do not be over confident. 
Trust but always verify.  Daniel Horowitz’ father was a money manager who at times had over a
billion dollars under his supervision.  He had a slogan which we stand by today.  His slogan was,
“With investments, I don’t go to weddings and I don’t go to funerals”.In other words, make your
money by sound investment analysis.  Don’t gamble because gamblers either score big or lose it
all.  Investors on the other hand have ups and downs but in general their direction is up.Bottom
line: If you are making a significant investment you should always consult a professional.


